
EMOTIONAL FUNDRAISING SEMINAR  
BY CLAYTON BURNETT

Time: Wednesday 22nd May 2013 

 
Place: Miltton, Kaisaniemenkatu 6 A, Helsinki 

Price: 120€ (+ vat)
 

For first 40 participants,  
the price is only 90€ (+ vat)

The ’need’ and the ’solution’ are 
the rational parts of fundraising 
communication. Getting them right is 
easy. But they are not what really makes 
a donor act.  Emotional engagement sits 
between need and solutions, and is the 
trigger for action.

The seminar will explain what 
emotions are, how they work, how to 
communicate emotionally, and show 
case studies of successful emotionally 
driven fundraising campaigns. 

This seminar is appropriate for any 
fundraiser, of every level, as we 
are, an emotional industry. You will 
understand what your donors really 
need, and learn how to ‘become the 
donor’ before crafting your fundraising 
communications.

Last day to register: 15 May 2013 | Bookings at: salla.saarinen@miltton.fi

MILTTON is a communications and public relations consultancy  
that operates in the grey area between communications and advertising.
www.miltton.fi

CLAYTON BURNETT offers you transformational consultancy, coaching and 
creativity.  We also offer you that little bit of magic, the extra something that will 
make you and your organisation special; that will help you to excel.
http://claytonburnett.com

Programs Speakers

12.30 – 13.00  Coffee

13.00 – 16.00 Seminar

16.00 – 18.00 Cocktails
Jakob Rolin 

Jacob is the first Scandinavian to join Clayton 
Burnett and brings with him a wealth of experience 
gathered from many years of working on the 
international fundraising stage.

He co-founded Finnbjoern Consult, Scandinavia’s 
biggest fundraising agency in 2004 and has since 
worked with non-profits all around the world, from 
Tanzania to Iceland. Besides being an experienced 
manager, who has helped thousands of fundraisers 
become better at their jobs, he also specialises 
in facilitative approaches and coaching that help 
nurture great ideas and deliver inspiration for 
organisations and individuals alike.

He believes that relationship building and rapport is 
the driving force in understanding donors. The basic 
premise being “that if you don’t ask, you ain’t gonna 
get it!” 

As with all other Vikings Jacob enjoys sailing, eating 
and travelling the world.

Andy Whyte 

Andy is an inspirational speaker and fundraiser, with a 
track record of creative and transformational results. 

He joined the team from a highly successful career at 
the Royal National Lifeboat Institution (RNLI), where he 
directed and delivered a £10 million appeal, reaching 
target 2 years early and subsequently designed a new 
model for capital appeals management, also introducing 
a new fundraising case for support function to this 
leading charity.  

An accomplished communicator, Andy was recently a 
finalist in the UK Business Speaker of the Year Awards 
and demonstrates a passion for informing and inspiring 
others, using simple, strong and direct messaging, 
through powerful presentation techniques.  
 
Having worked across all disciplines of fundraising, he 
can pull together teams to present and deliver a single 
focused result in a motivational and engaging manner.
 
Andy has an acute sense of humour and has been 
known to impersonate a number of well known 
celebrities.  As an ex-Royal Naval Officer he enjoys 
messing about in boats and can be relied upon to spin a 
good sea story, on a dark and stormy night…..!

“Awesome, inspiring  
and brilliant.” 
“Made me laugh, then cry,  
then laugh again!”
“Great reminder of what  
fundraisers should be all 
about.”
“Possibly the best presentation  
I have ever seen.


